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European Pricing & Market Access

▪ Our client was considering launching their in-line therapy in the EU, and wished to 
conduct a market access landscape assessment relevant to various indications

▪ F|R prepared and conducted qualitative TDIs with 10 European payers to test 
their receptivity to the product in the various indications, and in order to 
determine the appropriate coverage that their product would receive for the 
various indications

▪ Interviews covered a broad range of topics including disease state, burden, and 
current unmet needs

▪ Payers rated product attributes and key messaging for the product on relevant 
parameters such as credibility, relevance, and impact on market access
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▪ Assessed the impact of several key 
attributes on payers’ willingness to cover, 
as well as identified drivers & barriers to 
access

▪ Developed strategic recommendations 
with the goal of optimizing market access 
for the European launch of the products


