
 

Client Success Stories

Top 50 Pharma

Pricing & Market Access

▪ The client required pricing & market access support for an in-line brand that was 
approved for hypertriglyceridemia and in development for major adverse 
cardiovascular event (MACE) reduction

▪ Provided support to help the client optimize their pricing and market access 
strategy for their cardiovascular product, including

▪ Support on ad-hoc requests

▪ Qualitative primary market research and other subject matter expert interviews as 
necessary

▪ Market access training and scenario planning

▪ For this project, the scope of work included pricing and market access support for 
international markets, and was not specific to the US payer landscape
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▪ Provided recommendations and 
guidance regarding their upcoming 
launch of their product in international 
markets

▪ Buy-in and support from all internal 
stakeholders
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Deliverables & Business Outcomes


